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Market Review 

While stocks, especially those of the Value variety, ended the trading week with relatively 

modest losses,… 



 

…we were again reminded that equity prices can and do move in both directions, even as the 

3.99% drop in the S&P 500 from Friday’s close to Wednesday’s close needed to extend further 

to make our table of 36 setbacks of 5% or more (three per year on average) just since the Great 

Financial Crisis market low back in March 2009. 



 

Of course, each time stocks head south sharply, the media does its part to accentuate the 

negative, which does little to help investor psyches,… 



 

…though the contrarian in us (the gains since Halloween have been off the charts) certainly 

doesn’t mind when the masses are pessimistic. 



 

The turmoil in the Middle East likely might have been blamed for the three-day swoon, though 

the destruction in Israel and Gaza is still ongoing, but the primary catalyst for the downturn was 

worries about inflation after the Consumer Price Index in April soared to a 26-year high when it 

was announced on Wednesday morning. 



 

However, stocks rallied on Thursday, even when the Producer Price Index also came in hotter 

than expected, as we suspect investors were soothed somewhat by comments from Richard H. 

Clarida. The Federal Reserve Vice Chair said, “This is one data point…Under my baseline 

outlook, these one-time increases in prices are likely to have only transitory effects on 

underlying inflation…We have not made substantial further progress toward our labor market 

objective.” 

On that last point, though the jobs picture certainly has improved, there are still far too many out 

of work,… 



 

…and the outlook on Main Street is not bursting with enthusiasm,… 



 

…even as consumers have had no problem opening their pocketbooks of late. 



 

As Fed Governor Lael Brainard said last week, “The outlook is bright, but uncertainty 

remains…while more balanced than earlier in the year, risks remain from vaccine hesitancy, 

deadlier variants, and a resurgence of cases in some foreign countries.” 



 

On the other hand, the Centers for Disease Control and Prevention (CDC) announced that those 

fully vaccinated “can resume activities without wearing a mask or staying 6 feet apart, except 

where required by federal, state, local, tribal, or territorial laws, rules, and regulations, including 

local business and workplace guidance,” while vaccines have proven in recent studies to be as 

effective as initially claimed,… 



 

…so we will not be surprised to see concerns about inflation remain elevated in the near-term. 

Clearly, anything can happen as we go forward, but we again offer the reminder that over the last 

nine decades, stocks have performed fine, on average, both concurrent with and subsequent to 

increases in the inflation rate. 



 

We remain braced for more downside volatility, but the threat of inflation is no reason to alter 

our enthusiasm for our broadly diversified portfolios of what we believe to be undervalued 

stocks,… 



 

…though we remain perplexed by the continued investor infatuation with no- or low-yielding 

government debt,… 



 

…especially given the magnitude of the losses suffered in Europe,… 



 

…and here at home. 



 

Obviously, bonds merit a place in many investor allocations, but those folks must be prepared for 

negative real, inflation-adjusted, returns, even if absolute returns are positive. So said Wharton 

Finance Professor Jeremy Siegel last week, as the Stocks for the Long Run author proclaimed, 

“The history is that stocks more than compensate for inflation and there’s a lot of dividend 

paying stocks — 2%, 3%, 4%, 5%. So why would you go fixed income? The gap is huge. And 

that’s what I think is going to continue to drive the money into the market despite the fears that 

the Fed will tighten in the future.” 

For those looking to generate income from their equity portfolios, we present a diversified listing 

of 30 stocks with capital appreciation potential AND dividend yields more than 100 basis points 

above the 1.63% current yield of the 10-year U.S. Treasury. 



 

True, stocks come with higher volatility, but those who share Jeremy Siegel’s and our long-term 

time horizon should like the 96.3% and 95.2% respective historical 10-year returns race odds that 

favor Value stocks and Dividend Payers versus what is currently being offered by Uncle Sam’s 

benchmark government bond. 



 

Stock Updates  

Keeping in mind that all stocks are rated as a “Buy” until such time as they are a “Sell,” a listing 

of all current recommendations is available for download via the following link: 

https://theprudentspeculator.com/dashboard/. We also offer the reminder that any sales we make 

for our newsletter strategies are announced via our Sales Alerts. 

Jason Clark, Chris Quigley and Zack Tart take a look at 8 of our companies that either had news 

out last week of sufficient interest to merit a Target Price review or are worthy of comment, 

while we are in the process of posting our updated full Target Price listing to 

theprudentspeculator.com. 

Shares of Air Products and Chemicals (APD – $301.05) rose 3.6% last week as the specialty 

chemical maker reported solid fiscal Q2 financial results. A nearly 13% year-over-year sales 

increase was driven by higher energy cost pass-through, favorable currency rates and higher 

prices (2%). Volumes were flat relative to last year, as growth from new plants, acquisitions and 

increased sale-of-equipment activity was offset by reduced contributions from the Lu’An 

gasification project, lower merchant demand due to COVUD-19 and winter storm Uri’s negative 

impact on the U.S. Gulf Coast. The restart of Lu’An is underway and we think closing of the 

https://theprudentspeculator.com/dashboard/
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Jazan industrial gas project financing could be a positive catalyst before the end of this year or 

the first part of next. 

CEO Seifi Ghasemi commented, “Despite ongoing challenges from COVID-19 globally and the 

severe winter storm in the U.S. Gulf Coast during the quarter, our talented, committed and 

dedicated team continued to work tirelessly, supporting our customers and successfully 

executing our megaprojects. Adjusted EPS improved over the prior year, we continued to 

improve pricing, and we again generated strong cash flow. Meanwhile, Air Products continues to 

lead with world-scale energy transition projects in gasification, carbon capture and carbon-free 

hydrogen.” 

We like that industrial gases are indispensable, yet they account for a small fraction of overall 

costs for those who use them, so customers are often willing to pay up and enter long-term 

contracts to ensure they have what they need in a timely fashion. After acquiring Shell and GE’s 

gasification businesses, APD is now the global leader in this segment, setting it up for material 

opportunity in China and India as those economies continue to industrialize and expand. We are 

also constructive on the company’s efforts in on-site investments with its customers, as they 

often provide more stable cash flows. And we are intrigued by the potential for more widespread 

use of alternative fuels, such as renewable diesel, which requires much more hydrogen to 

produce than petroleum-derived diesel. High-quality APD sports a 2.0% dividend yield and 

excellent long-term growth potential. Our Target Price for APD has been boosted to $346. 

After posting solid fiscal Q2 results that included a better-than-expected top- and bottom-line, 

shares of Tyson Foods (TSN – $80.34) ended the week up a bit shy of 2% in price. Given the 

boost in costs to contain COVID-19 in its plants, and inflation across hogs, chicken, feed, labor 

and freight, we are pleased with the numbers. Despite the headwinds, TSN enjoyed a more than 

7% increase in selling price of beef, the company’s largest contributor to operating profits over 

the past three years (more than 40%). We think given the global landscape, Tyson should be able 

to increase prices for pork and prepared foods, but the chicken biz will continue to struggle in the 

near-term. Tyson can’t be faulted for industrywide issues such as a drop in hatchability, spikes in 

grain prices, labor shortages or power issues from February storms, but it is also dealing with 

self-made issues including production inefficiencies and decreased customer service levels. That 

said, we were pleased to see that the company has reduced debt by another $1 billion and 

liquidity at the end of the period stood at $2.6 billion. 

CEO Dean Banks commented, “We’re grateful for our team members’ continuing efforts and 

resilience, and for the collaboration and support we’ve received from our customers as we 

navigate these challenging times. We delivered a very strong performance in a complex 

operating environment with continued success in retail and improvements in foodservice as the 

industry is recovering. We generated adjusted operating income growth of 32% for the first half 

of fiscal 2021, driven by solid results in Beef and Prepared Foods.” 

“We’re seeing substantial inflation across our supply chain, which will likely create margin 

pressure during the back half of the year,” Mr. Banks added. “We will remain focused on the 

factors we can control and will continue to work diligently for a full recovery of our Chicken 

business, while delivering strong results in other areas of our company. Our long-term outlook is 



bright as global protein consumption continues to grow, and we expect our investments in 

capacity expansion, product innovation and technology to create sustainable shareholder value.” 

To be sure, operational difficulties aren’t going away, but we believe Tyson should continue to 

benefit from positive trade developments as African Swine Fever has caused global pork issues, 

especially in Asia, and the company is well positioned to supply China with pork and other 

proteins and backfill other markets. The near term is definitely murky, especially with rising 

input costs and numerous economies at various stages of emergence from pandemic lockdowns. 

Still, we like the potential across its product lines, including prepared foods and plant-based 

offerings. Also, we can’t ignore the likelihood of long-term increasing protein consumption 

around the globe, especially in emerging economies as citizens see quality-of-life improvements. 

With a reasonable forward P/E ratio of 14 and a yield of 2.2% and our Target Price for TSN now 

resides at $98. 

Marine shipping concern SFL Corp Ltd. (SFL – $8.85) reported earnings per share of $0.22 in 

Q1, a decline of 48% versus the same quarter a year ago. Gross charter hire revenue in the period 

was $135 million (55% from containerships), 85% of which was from long-term charters and 

15% from short-term charters with spot market exposure. The firm’s backlog remains $2.4 

billion over 7.2 years by weighted contract revenue, with the two largest liner operators (Maersk 

and MSC) representing 59% of the total. Adjusted EBITDA in the quarter was $98 million, or 

$0.84 per share. Three of the company’s offshore drillships are on long-term charters to 

subsidiaries of Seadrill, which has entered bankruptcy court again for its second restructuring 

effort in the past four years. An interim agreement allows sub-charters of vessels West Linus and 

West Hercules to continue uninterrupted, with 75% of the invoiced lease hire payable to SFL to 

cover debt service related to the rigs. SFL also refinanced its convertible bond issue maturing in 

October with the successful placement of a $150 million senior unsecured sustainability-linked 

bond. 

CEO Ole Hjertaker commented on recent transactions, “We are pleased to execute on our 

commitment to invest in assets and markets with a lower carbon footprint. We have spent a lot of 

time evaluating various new technology initiatives that can improve performance of vessels, 

including existing vessels on the water. In April, we agreed with the Volkswagen Group to build 

and charter out 2 newbuild dual-fuel car carriers designed to use liquefied natural gas, or LNG, 

for propulsion. The charter period is 10 years from delivery in 2023. And until the new vessels 

are delivered, Volkswagen will charter our 2 existing car carriers, SFL Composer and SFL 

Conductor, and we intend to cooperate with our customer to use eco-friendly biofuel for the 

propulsion of our 2 existing car carriers. The transaction adds more than $200 million to the 

fixed rate charter backlog, and importantly, also added another end user to our customer 

portfolio. And maintaining market-leading operational standards and close relationships with end 

users pays off, as illustrated by another deal with Maersk Line, where we have agreed to 

purchase a 2020 build 5,300 TEU container vessel, in combination with a long-term charter. The 

delivery is expected to take place in the third quarter of 2021, and we will then have 13 vessels 

on charter to Maersk Line. All these are on time chartered terms where we are responsible for 

technical management and vessel operations. And while the purchase price is confidential on this 

last vessel, we can confirm that it’s well below current charter-free broker valuations, adding a 

nice offer for us.” 



Mr. Hjertaker concluded, “Over the years, we have gone from a single-asset class chartered to 

one single customer to a diversified fleet and multiple counterparties. And over the time, the mix 

of the assets and charter backlog has varied from 100% tankers initially to nearly 60% offshore 

10 years ago to container and car carriers now being the largest segment with 77% of the 

backlog. If you look at the counterparties, it is now mainly to end users and market leaders in 

their respective segments and relatively fewer intermediaries where we have less visibility on the 

use of the assets and quality of operations. Strategically, this gives us access to more deal flow 

opportunities such as the repeat business with Maersk and MSC, for example. Our strategy has 

therefore been to maintain a strong technical and commercial operating platform in cooperation 

with our sister companies in the Seatankers Group. This gives us the ability to offer a wider 

range of services to our customers from structured financing to full-service time charters, which 

is where most of our asset portfolio lies. And with full control of vessel maintenance and 

performance, including energy efficiency and emission-minimizing efforts, we can impact 

improvements to our vessels through the life of the assets and not only be passively owning 

vessels employed on bareboat charters where the customers may not always have an incentive to 

make such improvements.” 

The stock has rebounded markedly since dipping below $6 just before Christmas. But our 

patience has certainly been tested over the past year with much of the volatility owing to 

significant uncertainty as the pandemic weighed on global trade and energy markets, particularly 

given the situation with Seadrill. Nevertheless, we continue to appreciate the stability 

management has built into an otherwise highly volatile and unpredictable maritime shipping 

industry. Reduced last November, the dividend remains $0.15 per share, which affords a current 

yield of 6.8%, and we note that the company has paid shareholders approximately $28 per share 

since its inception in 2004. Shares trade for 1.4 times book value and our Target Price is 

presently $11. 

Japanese telecommunications giant Nippon Telegraph and Telephone (NTTYY – $26.61) 

reported last week that it earned $0.22 per share (mostly in line with the consensus estimate) in 

Q4 of fiscal 2021, bringing earnings per share for the full year to $2.34. Revenue was flat for all 

of 2020 at $112.7 billion, although a modestly stronger yen throughout the year offered a 2% 

benefit in U.S. dollars. Gains in mobile offset declines across fixed line, wireless and telecom 

equipment segments. The company recently paid a 40% premium to consolidate the remaining 

third of NTT Docomo that it didn’t already own. Management thinks the move will enhance 

flexibility and decision-making, although it is mainly an effort to use scale to placate calls by 

prime minister Yoshihide Suga to lower mobile fees. 

CEO Jun Sawada guided for NTTYY to earn at least 1 trillion yen, or 300 yen per share in the 

current fiscal year, which translates to $9 billion, or close to $2.80 per share. 

We think Docomo is one of the more attractive assets within Nippon’s portfolio, but we are 

mindful that the Japanese government effectively now owns a greater share given its 1/3 

ownership of NTT. In the intermediate-to-long term, we appreciate the firm’s exposure to trends 

in 5G, cloud and increased data transmission. Shares trade at less than 10 times fiscal 2021 

earnings estimates and boast a net dividend yield of 3.2%. Our Target Price for NTTYY is now 

$35. 



Shares of Takeda Pharmaceuticals (TAK – $17.12) were modestly higher last week after the 

Japanese drugmaker reported full-year financial results for the fiscal year ended March. EPS 

topped expectations, coming in at 247 yen, compared to projections of 175 yen, on revenue of 

3,198 billion yen. Sales increases within Gastroenterology and Plasma-Derived Therapies were 

more than offset by declines in the Oncology, Neuroscience and Rare Disease segments, 

resulting in a 2.8% revenue decline for the business overall. Looking to the current fiscal year, 

Takeda is projecting revenue of 3,379 billion yen, an increase of more than 5% despite 

headwinds from non-recurring divestitures, with the current analyst EPS estimate standing at 408 

yen, which translates to $1.88 per U.S. share (American Depository Receipt). 

CFO Constantine Saroukos explained, “We have consistently delivered management guidance 

over the past few years through the integration and through the COVID-19 pandemic. We have 

realized synergies of $2.3 billion 1 year ahead of the plan, and they have been — they’ve 

actually enabled us to expand our margins, reaching 30.2% underlying core operating profit 

margin in fiscal 2020. We have also exceeded our noncore asset divestiture target with up to 

$12.9 billion of deals announced versus the initial goal of USD 10 billion. And we have made 

excellent progress with deleveraging, reaching 3.2x net debt to adjusted EBITDA in March 2021, 

down from 4.7x 2 years prior. Moving to the future. We expect top line growth to accelerate in 

fiscal 2021, with guidance of mid-single-digit underlying revenue growth, and we expect this 

momentum to continue over the medium term, driven by our 14 global brands and Wave 1 

pipeline launches. Fiscal 2021 will be an inflection year for the pipeline as we ramp up 

investment in R&D. We are now targeting margins in the low to mid-30s over the medium term. 

Meanwhile, we expect to continue making progress with deleveraging and are on track towards 

low 2x net debt to adjusted EBITDA ratio.” 



 

CEO Christophe Weber concluded, “We are closing the year 2020 with a 2.2% revenue growth 

on an underlying basis. And if you look at 2021, we are seeing this growth outlook to accelerate 

to a mid-single-digit underlying revenue growth, which is driven by our core businesses, our 14 

global brands. So we do see this momentum. And we do describe the 2021 year as an inflection 

year, not only for our business, again, because we have delivered our synergies, our growth is 

accelerating, but because also because of the pipeline. And we do expect the year 2021 to be a 

very special year in terms of the pipeline maturity and the pipeline progression.” 

We like that Takeda is doubling down on R&D and appears to have a lot of promise in its 

pipeline with six regulatory submissions for new molecular entities and seven to be involved in 

studies across 10 indications scheduled for FY 2021. We appreciate the global footprint and 

stable of premier franchises that the Shire purchase offers, and that headway is being made on 

the debt used to finance the acquisition (currently $41.9 billion down from $48 billion a year 

ago). TAK shares change hands around 9 times estimated earnings and the net dividend yield is 

4.4%. Our Target Price now stands at $26. 

Allianz SE (ALIZY – $26.43) posted adjusted EPS of $0.76 in Q1 2021 (higher than the $0.58 

estimate and double the figure earned in Q1 2020) as business for the diversified German insurer 

and financial services provider improved, especially in the Asset Management area, which 



includes PIMCO. The Property-Casualty and Life-Health businesses declined slightly, which 

was explained to be a result of the pandemic. ALIZY saw a 500-million-euro improvement in 

operating profit driven by a better combined ratio. Allianz targets a combined ratio of 93%, 

which indicates a profitable insurance business. 

CFO Giulio Terzariol commented, “I will say very strong quarter. It’s not just about the EUR 3.3 

billion of operating profit or the EUR 2.6 billion net income. It’s also about the underlying 93 

combined ratio — 93% combined ratio in Property-Casualty with quality, a decrease of the 

expense ratio. In Asset — in Life, you’ll see that our new business margin, as we speak, is 

already 3%, and we’re getting premium. And you can also see the operating profit is very, very, 

very stable. And in Asset Management, we have a record level of asset management flows. We 

have also, I will say, a very strong cost/income ratio at AGI. We are starting with an asset base 

which is a very good starting point as we think about the remainder of the year. There is a lot of 

strength in the underlying of the business, and that’s across the segments. On top of that, the 

solvency ratio at 210% is very far away from 180%. We feel pretty good about the start of the 

year and also about how we are positioned to go into the remainder of the year.” 

Allianz reaffirmed its expectation for $14.5 billion of operating income for fiscal 2021, and we 

have been pleased to see the company navigate the negative-to-microscopic global yield 

environment better than some of its peers. Of course, it certainly helps to have asset managers, 

including bond manager PIMCO, to diversify the income stream, while management has been 

diligent to improve operating ratios and minimize losses. Shares continue to look attractive, 

trading for just under 11 times estimated earnings and boasting a net dividend yield of 3.1%. Our 

Target Price now stands at $34. 

NortonLifeLock (NLOK – $26.09) skyrocketed more than 23% last week in the wake of the 

Colonial Pipeline hacking and after the cybersecurity firm beat analyst EPS and sales estimates. 

In fiscal Q4 2021, NLOK earned an adjusted $0.40 per share (vs. $0.38 est.) and had $672 

million of revenue (vs. $658 million est.). In the upcoming quarter, NLOK expects to earn 

between $0.40 and $0.42 per share with revenue between $680 million and $690 million. NLOK 

benefitted from an increase in direct customer count from 20 million to 23 million and protects 

80 million people from digital threats. The sale of the Enterprise business to Broadcom (AVGO 

– $ 441.62) has allowed NLOK to add new functionality, new services, new products and an 

international presence. 

CEO Vincent Pilette commented, “To deliver on our vision, we have our key capabilities that 

we’re constantly refining to adjust to the market opportunities. We made them fit better together 

to build an integrated cybersafety platform. Consumer insights feed constant improvements, and 

customer experience is supported by the largest and strongest service organization in consumer 

cybersafety. We are increasing our investment to create a single and consistent experience across 

all of our products, localizing where it makes sense. We have a vast portfolio, developed by over 

1,000 engineers with leading technologies. From standalone products to comprehensive plans, 

we look to protect everyone with innovative and easy-to-use products. We are focused on 

accelerating the pace of our new releases, whether they are new features, new products or 

platform upgrades. We also have a hero brand, Norton, that inspires trust globally. We’re 

doubling down into our hero brand to reach out to new cohorts and expand internationally. And 



we have other well-recognized brands such as LifeLock and Avira that are use case specific. 

Actually, our ability to manage multiple brands allows us to differentiate where it matters.” 

Mr. Pilette continued, “Our global reach is diverse from strategic alliances to direct relationships. 

We are accelerating our go-to-market investments. After increasing our marketing spend, we’re 

now focused on increasing our operations into key international markets, going direct to 

consumers and through partners. And then the glue that brings these capabilities together is our 

relentless focus on execution. We operate with discipline, we capture productivity gains, and we 

prioritize our investments. We also use capital to accelerate our transformation with acquisitions. 

As you’ve recently seen with the Avira acquisition, overall, we use every lever in a disciplined 

fashion to sustainably meet our commitments and in pursuit of our vision. It is a very exciting 

vision that this company has embarked on. It’s actually a privilege for me to lead it. And while 

we have already accomplished a lot since we launched NortonLifeLock over a year ago, we are 

just getting started. We’ve embarked on our mission to build the most comprehensive 

cybersafety platform and expanded with trust-based digital solutions. In short, our future is very 

bright.” 

We think that cyberattacks will be around forever, with the financial upside more than sufficient 

to offset the risks (as evidenced by the reported $5 million ransom paid on the Colonial hack). In 

instances where there isn’t financial upside, there’s intellectual property theft and havoc to be 

avoided. That should result in growing demand for NLOK’s cybersecurity platform around the 

world, while we continue to be impressed with management’s ability to keep operating costs 

down. We think that NLOK has plenty of room to grow and we believe that cybercrime is 

showing no signs of abating. Our Target Price for NLOK has been raised to $32. 

Entertainment powerhouse Walt Disney Co. (DIS – $173.70) earned $0.79 per share in Q2, 

versus the analyst consensus estimate of $0.32. Revenue came in at $15.6 billion, versus the 

$15.9 billion estimate. The Disney+ subscriber count was 103.6 million, about 6 million lower 

than what analysts were expecting, while the Parks, Experiences & Products business posted an 

operating loss of $406 million. Disney continues to focus on safely reopening parks and ramping 

up its studio production schedule. 

CEO Bob Chapek commented, “Our strategic focus continues in 3 key areas. First is direct-to-

consumer. We successfully launched our streaming offerings, Disney+ and Star, in a number of 

markets internationally. And we’ve been pleased with the growth and engagement in those 

markets to date. Our steady cadence of new, high-quality branded content, along with our robust 

collection of library titles, allows us to continually attract new subscribers and retain existing 

ones. At the same time, we are also closely monitoring the recovery of theatrical exhibition as 

consumers begin to return to theaters, and I’ll talk more about the specifics later. Finally, we are 

focused on the ongoing recovery of our parks business and the resumption of Disney Cruise 

Line. There have been some encouraging developments in recent months, particularly with the 

ongoing rollout of the vaccine and the gradual lifting of government-mandated restrictions. And 

through this time, we’ve taken advantage of the opportunity to make improvements to our 

operating procedures to enhance the guest experience through the use of technology innovations, 

new ticketing strategies and other offerings.” 



Mr. Chapek continued, “It’s been fantastic to see cast members back at work. Most recently at 

Disneyland, we were able to quickly recall more than 10,000 furloughed casts and retrain them 

to be able to operate to the state of California’s new health and safety requirements. We continue 

to see strong, growing demand from consumers as we are at or near our reduced capacity levels 

at both Walt Disney World and Disneyland for the current quarter. It’s clear our guests are 

excited to get back to experiencing the magic of Disney, and they also have extraordinary 

confidence in our safety protocols. At Shanghai Disney Resort, where they just kicked off their 

year-long fifth anniversary celebration, the park is operating at or above FY ’19 levels. We’re 

also encouraged by what we’re seeing at Hong Kong Disneyland, and we are hopeful we will be 

able to announce a reopening date for Disneyland Paris soon.” 

CFO Christine McCarthy said, “Forward-looking bookings for park reservations at both of our 

domestic parks are strong, demonstrating the strength of our brands as well as growing travel 

optimism as case counts decline, vaccine distribution ramps and government restrictions loosen. 

Looking ahead, there are a couple of items I would like to mention. At linear networks, we 

expect a significant decline in operating income year-over-year in the third quarter, largely due 

to higher sports programming and production costs at ESPN, which we expect to increase by 

$1.2 billion versus prior year. This year’s Q3 includes marquee events such as the NBA, Major 

League Baseball, the Masters, Wimbledon and the European Football Championship. which 

compares to Q3 of last year, during which we had a limited slate of events due to COVID. At our 

Direct-to-Consumer business, we now plan to launch STAR+, our stand-alone general 

entertainment and sports streaming service for Latin America, on August 31. Moving the launch 

to late summer allows us to leverage a strong sports calendar which includes the return of 

European soccer leagues, including La Liga and the Premier League. Championship games for 

the Copa Libertadores, the prominent regional international soccer competition, along with 

Grand Slam tennis. We remain right on track to reach our fiscal 2024 guidance of 230 million to 

260 million subs, powered by the addition of 30 million paid Disney+ subs in the first half of the 

year. And notwithstanding our expectation for fewer net sub adds in the second half of the year 

given the COVID-related suspension of the IPL season and our decision to move the Star+ Latin 

America launch to the fourth quarter, we remain very optimistic about our future.” 

Despite the pandemic-forced closure of Disney’s famous (and lucrative) parks around the world, 

the company reported a loss in just one quarter last year, a testament to the company’s passionate 

fans and diverse income stream. Analysts expect DIS earnings per share this year to come in 

around the $2 level, but think that number will swell near $5 in 2022 and above $6 in 2023. Of 

course, that makes DIS look very expensive in the near term, and much less expensive over the 

long term. We continue to like management’s choices to leverage Disney’s deep content 

portfolio, while we think that rest of the business lines are poised for a great rebound as the 

pandemic recedes. Our Target Price for DIS has been trimmed to $210. 
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