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Market Review 

A little housekeeping before this week’s Holiday missive. As discussed in the June edition of 

The Prudent Speculator, we bought the following for TPS Portfolio on Friday, June 4: 

407 HollyFrontier (HFC – $35.73) at $35.1699 

971 Takeda Pharmaceutical (TAK – $16.72) at $16.69 

We also added the following to our hypothetical portfolios: 

43 shares of Citigroup (C – $79.49) to Millennium Portfolio at $76.69 

531 shares of Volkswagen AG (VWAGY – $37.50) to PruFolio at $37.63 

***** 

While we realize that stock prices in the short run move in both directions, even as the long-term 

trend is decidedly higher,… 



 

…the equity markets headed higher for the second straight week over the first four days of June, 

with the S&P 500 and Dow Jones Industrial Average both closing within a whisker of their all-

time highs set on May 7. 



 

No doubt, the big news for the week was Friday’s all-important monthly labor report, which was 

viewed as disappointing, despite the creation of more than 500,000 jobs,… 



 

…and a sizable drop in the unemployment rate, even as plenty of jobs are going wanting. 



 

Certainly, the labor market is improving,… 



 

…but Friday’s report was seemingly of the Goldilocks variety, as it was not too strong to compel 

the Federal Reserve to begin talking about talking about tightening monetary policy, yet it was 

healthy enough for folks to think that projections for robust domestic GDP growth will not be 

derailed. 



 

And, the forward-looking Institute for Supply Management numbers on the health of the U.S. 

manufacturing sector,… 



 

…and services sector,… 



 

…seemed to validate the boost to the outlook for U.S. growth this year and next provided last 

week by the Organisation for Economic Co-operation and Development (OECD),… 



 

…even as the group offered plenty of reminders that the global recovery from the pandemic is 

very much uneven,… 



 

…especially with many countries still seeing sizable jumps in COVID-19 cases and fatalities. 



 

***** 

Certainly, we are not unhappy to see a favorable economic forecast, as it supports the stellar 

projections for corporate-profit growth,… 



 

…even as we realize that eventually the Federal Reserve will be forced to become less 

accommodative. Obviously, nobody can predict how investors will react when that day comes, 

but we do have a relatively recent example, with the so-called Taper Tantrum in 2013, in which 

the mere threat of a cut in Federal Reserve bond buying led to a quick selloff…that was quickly 

overcome,… 



 

…and the actual reduction of the bond buying precipitated another short-term dip that was also 

recouped (and then some) in short order. 



 

So, we lose little sleep over the prospect of higher interest rates, especially as market history 

suggests such an occurrence favors the kinds of stocks that we have long championed,… 



 

…while we note that the yield on the 10-Year U.S. Treasury has jumped nearly a full percentage 

point since the middle of 2020,… 



 

…yet, as the Total Returns Matrix featured earlier in this missive vividly illustrates, equities in 

general and Value stocks in particular have enjoyed sensational returns since last July. We might 

add that the U.S. Aggregate Bond index has fallen more than 1.5% over the same time period, 

but folks continue to shovel money into Fixed Income with little overall interest in U.S. stocks, 

at least as far as flows into exchange traded funds and mutual funds. 



 

That is not to say that the masses are pessimistic on equities, 



 

…but we don’t see much in the way of alarming numbers on the sentiment front,… 



 

…and we believe that stocks remain reasonably priced, given the still-very-low interest rate 

environment,… 



 

…with the metrics on our portfolios especially enticing. 



 

Stock Updates  

Keeping in mind that all stocks are rated as a “Buy” until such time as they are a “Sell,” a listing 

of all current recommendations is available for download via the following link: 

https://theprudentspeculator.com/dashboard/. We also offer the reminder that any sales we make 

for our newsletter strategies are announced via our Sales Alerts. Jason Clark, Chris Quigley and 

Zack Tart take a look at 11 of our companies that either had news out last week of sufficient 

interest to merit a Target Price review or are worthy of comment. 

Hewlett Packard Enterprise (HPE – $16.22) reported fiscal Q2 2021 earnings per share of 

$0.46 (vs. $0.42 est.) and revenue of $6.70 billion (vs. $6.62 billion est.). The information 

technology solutions company offered guidance that underwhelmed but was regarded among 

analysts to be very conservative and reflective of supply chain uncertainty. In Q2, HPE had total 

order growth in the mid-single digits and the company’s gross margin expanded 210 basis points 

year-over-year to 34.3%. 

HPE CEO Antonio Neri commented “Our pivot to as-a-Service continued its strong momentum. 

Our annualized revenue run rate of $678 million was up 30% year-over-year. We saw strong 

total as-a-Service order growth of 41%. Over 900 go-to-market partners are now actively selling 

https://theprudentspeculator.com/dashboard/


HPE GreenLake as a part of their own marketplace. And we average a 95% renewal rate with 

billings from those customers at 124% usage of the regional contract commitments. We have an 

unmatched portfolio of hybrid cloud services that spans all aspects of networking, compute, 

storage, VMs, containers, ML Ops, HPC and more. On the innovation front, we announced a 

transformative new data storage services platform that brings a cloud operational model to 

whatever data it is by unifying data operations. The platform will be available through HPE 

GreenLake Central and includes a new data services cloud console and a suite of software 

subscription services that simplifies and automates global infrastructure and scale. Our industry-

leading HPE GreenLake Cloud Services experience enable us to gain more than 90 new 

customers during the quarter. Carestream is a great recent customer, for example. In a 3 years 

multimillion-dollar deal, Carestream selected HPE GreenLake Cloud Services with HPE 

Ezmeral software HPE Pointnext services to power a transformative new health care initiative 

based on Artificial Intelligence-as-a-Service.” 

Mr. Neri concluded, “Over the past year, our global communities have faced a catastrophic 

health crisis and significant business disruption. At HPE, we accelerated our strategy to be the 

edge-to-cloud Platform-as-a-Service company to support our customers’ rapidly changing needs, 

who have defined our 60,000 team members’ demonstrated amazing agility and perseverance. 

And I’m tremendously proud of our team members’ response during this unprecedented time. I 

want to thank them for their commitment and passion that has made HPE stronger and better 

positioned in a world that is forever changed. As businesses emerge from the pandemic and 

move beyond the realities of COVID, digital transformation is at the forefront of their strategic 

initiatives. At our Discover event on June 22, you will hear more about how HPE is at the center 

of this super-charged digital economy. Our edge-to-cloud architecture, software and solutions all 

delivered as-a-Service will continue to help our customers transform their businesses, optimize 

their applications, and data clouds are increasingly distributing work and be future-ready today. 

I’m excited about our momentum, and I believe the HPE represents a strong investment 

opportunity for our shareholders.” 

CFO Tarek Robbiati added, “we are once again raising our full year guidance to reflect the 

continued momentum in the demand environment and our strong operational performance to 

date. This will be our third guidance increase in SAM in October 2020. We now expect to grow 

non-GAAP operating profit by 25% to 35% and deliver fiscal year ’21 non-GAAP diluted net 

earnings per share between $1.82 and $1.94. With respect to supply chain, we have executed 

well to date with minimal impact and continue to take proactive inventory measures where 

possible. We do see further industry-wide tightening and inflation persisting in the near term, 

which has been factored in our outlook from both a revenue and cost perspective. But overall 

demand remains strong. From a top line perspective, we are pleased with the momentum we saw 

in the first half. And while we continue to see further demand improvement, we remain prudent 

as certain geographies continue to navigate the pandemic, and we continue to observe 

uncertainties in the supply of commodity.” 

HPE currently has $4.75 billion in an undrawn revolving credit facility and $4.625 billion of 

cash and equivalents on hand, which equates to more than $9 billion of liquidity. We agree with 

analysts that HPE’s guidance is firmly on the cautious end of the spectrum, with lots of leeway to 

navigate the industry’s supply headwinds and inflation potential. That view isn’t a big reach, 



however, given that HPE has beaten analyst expectations in every quarter but two since 2016, 

even as the post-earnings one-day moves have been decidedly negative of late. In 2020, EPS was 

$1.35, with the bottom line projected to hit nearly $1.90 this year and around $2.00 by 2023. 

That pencils out to a forward P/E below 9, while the dividend yield is 3.0%. We believe that 

HPE is headed in the right direction and we like the company’s diverse offerings, including 5G 

networking, and potential to grow subscription revenue. Shares have risen 37% this year and we 

bumped up our Target Price to $19. 

Shares of NetApp (NTAP – $80.74) jumped more than 4% last week following a well-received 

fiscal Q2 earnings report from the global cloud-led, data-centric software company. NTAP 

posted EPS of $1.17, versus estimates of $1.12, as revenue rose 5% on a year-over-year basis to 

$1.30 billion. The company reported an all-time-high cash flow number of $1.2 billion, up 25% 

year-over-year, while the domestic, European and Asian markets recovered more quickly than 

expected. NTAP added approximately 1,500 new customers with public cloud services in fiscal 

2021 and expects to continue the momentum in fiscal 2022. 

CEO George Kurian explained, “Customers appreciate the value we bring as a cloud-led data 

centric software company to simplify and modernize existing datacenters through quickly and 

confidently deploy applications and just securely manage data on the public cloud. We have long 

been recognized for our industry-leading enterprise data management technology. Our cloud 

solutions, drive further differentiation, expand our addressable market and enable us to reach 

new customers…We saw that enterprises wanted to move workloads to the cloud to address that 

need, we began working with the leading cloud providers to deliver cloud volume service. A 

fully managed service with the application certifications required to support mission-critical, 

production workloads in the cloud. We then recognize the opportunity to expand beyond storage 

management and optimization to infrastructure monitoring and compute management and 

optimization services, which led to the development of cloud insight and the acquisition of Spot. 

These services, cloud Volumes, cloud Insight and Spot are now the primary growth engines of 

our public cloud services business, they are well established for enterprise applications, and we 

are taking each of them into the cloud native world further expanding our market opportunity.” 

Mr. Kurian closed, “Our momentum underscores our value to customers in a hybrid multicloud 

world. In fiscal year ’22 we plan to accelerate our public cloud services and continue to grow our 

hybrid cloud business. I am excited about the year ahead and confident in our ability to deliver 

top line growth by supporting our customers on their cloud and digital transformation journey.” 



 

NetApp said that it expects revenue to grow between 6% and 7% in fiscal 2022, resulting in EPS 

between $4.45 and $4.65. For Q1, revenue is projected to come in between $1.37 billion and 

$1.47 billion with EPS between $0.89 and $0.97. NetApp bills itself as the “data authority for the 

hybrid cloud.” That is, NTAP’s products work as a neutral platform between any number of 

cloud vendors and on-premise environments. The company is #1 (according to Gartner) in 

general-purpose disk arrays and solid-state arrays, and calls Cisco, Microsoft, Oracle, VMWare, 

SAP, Citrix, Red Hat, IBM, Infosys, AWS and BMC among its partners. We think that NTAP’s 

commodity hardware (i.e. non-proprietary) and proprietary software model remains attractive, 

especially as long-term market growth requires significant off-premise and hybrid cloud 

investments. While the pandemic upset some of NTAP’s near-term plans and shares plunged in 

the first part of last year, they have recovered and then some since touching $35.35 on March 23, 

2020. Although NTAP is projected to grow EPS at least 8% in each of the next three years, the 

price multiples have also expanded slightly. The forward P/E ratio is near 17 and the just-hiked 

quarterly dividend of $0.50 per share pencils out to a 2.5% yield. Our Target Price has been 

boosted to $90. 

Shares of Broadcom (AVGO – $475.00) rallied more than 2% on Friday, following the 

company’s Thursday evening Q2 financial release. The semiconductor giant earned an adjusted 

$6.62 per share, versus the analyst consensus of $6.44. Revenue was $6.61 billion, compared to 



the projection of $6.51 billion. Revenue rose 14% year-over-year, with Semiconductor Solutions 

up 17% and Infrastructure Software climbing a more modest 5%. We were constructive on 

demand within wireless (up 52% and 40% of semi mix), while networking orders are being 

driven by higher spending from cloud customers and telecom providers. 

CEO Hock Tan commented, “Due to the strength in demand for semiconductors across our 

multiple end markets, we delivered 20% year-over-year increase in semiconductor revenue. Our 

third quarter outlook projects this year-over-year growth to sustain, as we continue to see strong 

demand from service providers and hypercloud.” 

CFO Kristen Spears added, “Consolidated revenue grew 15% year-over-year and operating profit 

increased 25%. We generated $3.4 billion in free cash flow or 52% of revenue in the quarter and 

are expecting free cash flow to remain strong in the third quarter.” 

For fiscal Q3, AVGO expects 16% year-over-year revenue growth, which roughly pencils out to 

$6.75 billion. Management also said that it saw Q3 Adjusted EBITDA guidance of 

approximately 60% of projected revenue. 

After a terrific advance last year. AVGO shares have lagged thus far in 2021. While supply 

constraints will continue to be a headwind, we think that strong demand and the company’s cost 

discipline are underappreciated, with AVGO metrics remaining inexpensive, including a forward 

P/E around 16.6 and a free cash flow yield near 7%. We see continued strength in free-cash-flow 

generation, which should be used to further pay down debt and to look for strategic deals. AVGO 

also sports a very generous dividend yield of 3.0%. Our Target Price for AVGO has been 

boosted to $529. 

JM Smucker (SJM – $139.82) shares rose by nearly 5% last week on the back of better-than-

expected fiscal Q4 financial results. The maker of food and beverage products, including its 

namesake jelly, posted earnings per share of $1.89, versus the consensus estimate of $1.64. SJM 

had sales of $1.92 billion (vs. $1.88 billion est.). Upside was driven by better results in consumer 

foods (such as Uncrustables) and the Away From Home segment. Additionally, SJM introduced 

its initial outlook for fiscal 2022, which included adjusted EPS in a range of $8.70 to $9.10 and 

free cashflow of $900 million. While inflated input costs will initially hurt margins, management 

expects pricing actions taken across all segments to begin rolling through in July, which should 

ease some of the margin compression. 

“Our fourth quarter and full-year results demonstrate the continued execution of our strategy, as 

we delivered net sales, adjusted earnings per share, and free cash flow above our expectations, 

with significant investment in our brands and gaining market share in several of our key 

categories,” said CEO Mark Smucker. “Our strong financial results reflect sustained elevated 

demand for at-home food and coffee consumption and consumers’ desire for our trusted and 

iconic brands. Fiscal year 2021 marked another year of progress strengthening our financial 

position, with earnings growth and cash generation enabling debt reduction and return of cash to 

our shareholders.” 



Mr. Smucker concluded, “Looking ahead to fiscal year 2022, we are focused on building upon 

the momentum and exceptional results we delivered this year, advancing our consumer-centric 

growth strategy, and supporting our talented employees who have been instrumental to our 

success. I am confident the investments we have made in our businesses and the increased agility 

and flexibility we developed during the past year will enable us to continue driving sustainable 

growth and shareholder value.” 

We continue to think that SJM is well-positioned to offer consumers quality food products for 

home, with sales improving for work, school and restaurants as COVID-19 infection numbers 

continue to plummet. We continue to appreciate the diversification SJM adds to our broadly 

diversified portfolios and think that management’s focus on pet foods and healthier franchises 

will boost the long-term prospects for the company. SJM sports a forward P/E ratio of less than 

16 and offers a dividend yield of 2.6%. Our Target Price has been hiked to $152. 

Shares of Tapestry (TPR – $42.75) dipped some 6% in trading last Tuesday with CEO Joanne 

Crevoiserat speaking at the Bernstein Strategic Decisions Conference. We suspect the election 

by management to withhold full-year guidance until the next earnings call in August was 

disappointing for some. But the firm continues to reap benefits from actions taken over the past 

year, with many operating metrics reaching levels higher than prior to the pandemic. 

Ms. Crevoiserat explained, “We did take some bold actions as we came through the pandemic 

with a focus on changing our operating model and becoming more agile. And that was the 

genesis of the $300 million in gross run rate savings that we expected. We knew we needed to 

make our operating model more streamlined. And there are savings resulting from that. But our 

focus was really to change the way we work and take layers out of the organization to think 

differently about how we wanted to engage consumers in the future. And you saw us exit some 

store locations and even markets that were unproductive as part of changing our operating 

model. And as we streamlined our operating model, we have had and delivered success. We feel 

great about, and we are on track to deliver the $200 million in gross SG&A savings in this year, 

and that’s gross. It has always been our intent to then leverage those savings and enable 

investment in places where we see the consumer moving. So how do we need to engage 

consumers in the future? And that’s been the focus. That was the focus as we started. It was 

actually pre-pandemic as we approached these changes. And frankly, the pandemic caused us to 

be a little more bold in the decisions we’re making and accelerate a lot of that progress, so that 

we could move faster to meet consumers where they are. So again, a lot of success in taking 

costs out, both structurally through our organization and operating model and also through our 

store network and raising the profitability expectations we have on our — in our productivity 

expectations for our stores, our store fleet.” 

The fashion concern has leaned into its digital platform to produce insights enabling a reduction 

in SKU counts between 30% and 50% across brands, which it thinks will also reduce the need 

for promotional activity to shed less-productive items. While fashion and accessory markets 

remain intensely competitive, we continue like the control Tapestry has over the distribution of 

its brands (Coach in particular), which boast significant appeal for luxury consumers. Even as 

shares have rallied more than 200% since the end of September, the stock still trades for under 

15 times NTM earnings expectations, and current respective EPS forecasts for fiscal ‘22 and ’23 



stand at $3.16 and $3.46. And, while the dividend remains paused, we anticipate solid free-cash-

flow generation (with $876 million generated year-to-date) to allow the firm to resume capital 

returns in somewhat short order. Our Target Price for TPR now stands at $56. 

Last Monday, Old National Bancorp (ONB – $19.01) announced a merger of equals with 

midwestern regional peer First Midwest Bancorp (FMBI). In the all-stock deal, First Midwest 

stockholders will receive 1.1336 shares of Old National common stock for each share of First 

Midwest common stock they own. Following completion of the transaction which is expected to 

close in late 2022, Old National shareholders will own 56% of the combined company. The new 

organization will operate under the Old National Bancorp and Old National Bank names, with 

dual headquarters in Evansville, Indiana and Chicago, Illinois. Michael Scudder, Chairman and 

CEO of First Midwest Bancorp, will serve as the Executive Chairman, and Jim Ryan, Chairman 

and CEO of Old National Bancorp, will remain CEO of the combined entity. 

“First Midwest and Old National are two relationship-focused financial institutions that have rich 

histories, extremely compatible cultures and a shared commitment to helping our clients achieve 

financial success,” commented Mr. Scudder. “As a combined organization, we will be in an even 

stronger position to invest, grow and innovate in talent, capabilities and services that will 

enhance an already superior client experience and further set us apart as a market leader not only 

in Chicago but across the Midwest.” 

“First Midwest’s leadership team and colleagues not only mirror the Old National mission, 

values and culture, they also offer exceptional consumer and commercial banking services,” said 

Mr. Ryan. “We are confident that the powerful synergies, additional market coverage and 

financial strength this partnership creates will drive long-term shareholder value, and we are 

excited about combining the outstanding legacies of two strong, client- and community-focused 

organizations.” 

Despite the similarities between the two banks (ranging from parallel loan/deposit portfolio 

composition to employee counts), there is little geographic overlap between each of their markets 

on a micro level. Given the bifurcation of size between mega-cap money-center banks (or even 

some larger regionals) and small-/mid-cap banks such as these, we expect there could be many 

more of these kind of deals in the near future. The combination will be relatively exposed to 

interest rate spreads (with approximately 75% of pro-forma revenue from net interest income) 

but could really benefit if the yield curve continues to steepen. And if execution goes as planned, 

there are significant opportunities to cross-sell products, improve operating leverage by wringing 

out the cost of overhead and benefit from further investment in technology. 

While the market was not enthused about the deal, given that ONB initially fell on the news 

before rallying back to near breakeven for the week, we think the price tag was reasonable and 

we see no reason to alter our $24 Target Price. Old National today trades near book value, while 

management expects a return on equity in the mid-teens and the dividend yield is a generous 

2.9%. 

Shares of Abbott Labs (ABT – $109.29) fell more than 6% last week after the health care 

concern announced on Tuesday that it was lowering its full-year 2021 outlook due to 



significantly lower recent and projected COVID-19 diagnostic testing demand. The full-year 

adjusted EPS range forecast is now $4.30 to $4.50, which fell well short of the range of analyst 

expectations of $4.96 to $5.20 (with the consensus estimate at $5.04). 

Management said the downgrade in forecast was driven by several factors, including significant 

reductions in COVID-19 cases in the U.S. and other major developed countries, the accelerated 

rollout of COVID-19 vaccines globally and, most recently, U.S. health authority guidance on 

testing for fully vaccinated individuals. “We’ve recently seen a rapid decline in COVID-19 

testing demand and anticipate this trend will continue, which led us to adjust our full-year 

guidance,” said CEO Robert B. Ford. “At the same time, excluding COVID-19 tests, our organic 

base business growth is accelerating, we continue to see improving end-markets and our new 

product pipeline continues to be highly productive.” 

Hard to be too upset that better overall COVID-19 news was responsible for the downward 

revision and we note that some additional news hit the wire on Thursday that might add a small 

boost to Abbott’s operations. Medtronic (MDT – $123.85). which we own and are still quite 

constructive on, announced that it would be suspending the global distribution and sale of its 

HeartWare ventricular assist device due to safety concerns. Abbott, with a competing product 

(the HeartMate 3), said it has available capacity and supply to support the growing demand for 

devices that treat advanced heart failure. According to MDT’s website, more than 19,000 people 

worldwide had their system implanted. 

Bram Zuckerman of the U.S. Food and Drug Administration said, “We are working closely with 

both Medtronic and Abbott to ensure patient care is optimized during this transition period and 

that there is an adequate supply of devices available to provide this patient population with 

options for end-stage heart failure treatment.” 

Considering MDT, this news was not unexpected and there should be no impact to the 

company’s 2021 full-year guidance as there had been a number of issues with the product and 

ABT’s device had shown superior clinical data. MDT’s HeartWare had realized a rapid decline 

in revenue for the device and to date in 2021 the product had overall losses of $82 million. 

Back to Abbott, we continue to consider it an attractive position with its leading diagnostics 

franchise that has proven to be a gem over the past 15 months, and we see many of its other 

business set to rebound. We continue to think very highly of the firm, and like the continued 

growth prospects of its FreeStyle Libre glucose monitoring system, with the 3rd version coming. 

We believe the company has solid earnings growth power, driven by a number of innovative 

recent and upcoming product offerings across all of its divisions. Our Target Price for ABT has 

been adjusted to $131. 

Crop nutrient competitors Mosaic Co. (MOS – $36.03) and Nutrien Ltd (NTR – $64.53) traded 

in opposite directions Friday with the former sliding by nearly 3% on the news that it would be 

accelerating the closure of its K1 and K2 mines by nine months. As a result of the closures, MOS 

will recognize $20 million to $25 million of cash costs and incur a write-down of the assets by 

$80 million to $100 million. We expect Nutrien to benefit from the closures as it fills the void 



resulting from any reduction of production volume over the near term, but MOS expects its K3 

facility to provide an incremental 2 million tonnes of capacity once fully operational next year. 

MOS CEO Joc O’Rourke said, “Mosaic has been managing inflows at Esterhazy since 1985 and 

has accelerated the development of the K3 shafts to allow for the ultimate closure of the K1 and 

K2 shafts. For the last decade, we’ve run scenarios that relate to the early closure of these shafts. 

As a result of that planning, we expect to end up in a stronger position than ever in 2022.” 

Political turmoil and difficult weather have dealt fertilizer businesses a tough hand over the last 

couple of years, but strong movement in agricultural prices have launched the shares of both 

companies over the past year (up roughly 158% and 76% for MOS and NTR, respectively). We 

continue to like the tremendous operating leverage for Mosaic, especially given current trends, 

while the retail network at Nutrien offers scale through its network of sticky customers. MOS 

trades below 12 times forward earnings per share while the more diversified NTR is expected to 

see EPS accelerate from $1.80 to $3.12 this year and $3.30 in 2022, supporting its attractive 

dividend yield of 2.9%. The respective Target Prices for MOS and NTR now reside at $40 and 

$72. 

NortonLifeLock (NLOK – $28.45) announced the launch of Norton Crypto, a security feature 

that will “enable consumers to safely and easily mine cryptocurrency through its trusted 

Norton™ 360 platform.” Vincent Pilette, CEO of the security software provider, explained, “As 

the crypto economy continues to become a more important part of our customers’ lives, we want 

to empower them to mine cryptocurrency with Norton, a brand they trust. Norton Crypto is yet 

another innovative example of how we are expanding our Cyber Safety platform to protect our 

customers’ ever-evolving digital lives.” 

The press release continued, “For years, many coinminers have had to take risks in their quest for 

cryptocurrency, disabling their security in order to run coinmining and allowing unvetted code 

on their machines that could be skimming from their earnings or even planting ransomware. 

Earnings are commonly stored directly on miners’ hard drives, where their digital wallet could 

be lost should it fail. Norton Crypto delivers a secure, reliable way for consumers to mine for 

Ethereum without opening themselves and their devices up to these pitfalls. Once cryptocurrency 

has been earned, customers can track and transfer earnings into their Norton Crypto Wallet, 

which is stored in the cloud so it cannot be lost due to hard drive failure.” 

We think that the announcement including additional security features in the Norton 360 

platform makes sense, but we realize that an ulterior motive of pandering to the cryptocurrency 

crowd was at play. We don’t expect any meaningful earnings impact, though we note that the 

shares gained more than 2% the day the news broke. With any crypto investor enthusiasm icing 

on the cake, we continue to like NLOK for its growing cybersecurity platform and 

management’s ability to keep operating costs down. We think that NLOK has plenty of room to 

grow and we believe that cybercrime is showing no signs of abating. Our Target Price for NLOK 

now stands at $33. 
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